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Many years ago I worked for a company that provided 
publicity material for the Halifax. It was a building 
society then - the biggest in the world. It seems 
incredible that the institution I knew could be brought to 
the brink so quickly and dramatically.

Whatever the reasons, one of them must be its 
particularly strong focus on the provision of mortgages. 
When that market came under pressure it was 
inevitable that the biggest provider would do so as well.

The experts will tell you that, more often than not, a 
focused business is a strong business. Yet in this case it 
appears to have been a weakness.

Hopefully, in the difficult times, the broad nature of the 
blind and shutter business will be its strength – the 
application to both commercial and domestic markets, 
its different appeals to lifestyle, design, safety, security, 
convenience and now assisted by the BBSA’s  Shade 
Specifier to the most contemporary of needs- saving 
energy.

Neil Williams

It’s 2009 and that means R+T again at a very interesting 
time for the whole industry worldwide. More BBSA 
members than ever before will be exhibiting plus many 
key suppliers to members. Openings will provide the 
most comprehensive preview of this major event. 
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